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1. FERAF) (Apple Inc.) 2.617312
2. BR8] (Microsoft Corporation) 2.15812 Bl EH
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Potential Market Size for Audit Software in Asia -
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Year / Targeted
Year of Release

Products

Tagline

* Revenue Model

Product Roadmap F=aalE L& [El-
Product Development F Az

Compliance, user experience, cost efficiency S, FAFPRIE. MHNEL

1 Space | Omnichannel for Work and Life

2005-2022 Q3 2023 Q3 2023 Q4 2023 2024

-

Business , : Authentic
Practitioner
Audit Management @ .
9 Solutions (APS)
Express Insight Echo
Go Intellectualised Grow steadily towards Confirmati Gejc .authe'ntic New definition of
o eTectuatEe opportunities onrirmation practitioner in APS assurance service
Verified. Done!
**Licensing model PAYU model **Licensing model PAYU model **Licensing model PAYU model

*Refer to "Market" section for potential revenue | ** With subsequent annual subscription fee



I Audit Express - [m] X
BiRVIHIIOE (W

28%4 18%4
; 20;_)1 from 2018-
n 2021

Audit Express

Datahase AuditWorking Audit Kits Letter Client Management
Centre Paper and and Tuning Generating Information Inforrnation
Report Editor Centre Centre Centre System R & D AVg R & D
Audit File Setting Up Flanning Auditor's TH Beport Drafting
| I
E‘ Audit Express - (m] X
- Audit . - Auditor's D d 2oV il aE QW
LEf e [T lanni Trial Balance
and Schedules alanning
Audit Express
Praliminary Analytical faviaw & LD Data Zntry

Be Efficient (B0001)

“ear/petiod ended 31-12-18 311217

FA Accum dep'n - motor vehicle - jak321 . (17.741.60) (83.712.00)
FA Accum dep'n - motor vehicle - pld678 . (77.196.20) 0.00
FA Accum dep'n - property . (17.985.50) 0.00
FA Accum dep'n - tables and chairs . (73.975.20) (72,103.00)
_ Audit Planning and Finalising Tools FA Land - 455,304.50 458.515.00
FA Moter vehicle - jak321 - 30.225.60 30.227.00
FA Moter vehicle - pld678 - 78.283.20 78.282.00
FA Tables and chairs - 12632320 86.323.00
CA Deposits - 6.208.50 15.898.00
CA Director's current account dr B 62.300.00 0.00
CA Maybank - a'c no. 1234567 50,503.00 599.854.00

Skip: T Acs T ClientsBal M LYBal M ListAcs

Met Balance 0.00 0.00

L7
Record: I4] 4 I

Auditor's Trial Balance

Dl..al(CDmmmdLisﬁng) j Add | Delete
1 » | M |FE| of 50

Close | LI

Enter or select an account. Double click to add new account to the list.




AE Pro

Go intellectualised

Client: Be Efficient Co.

Q

1 Audit Admin & Acceptance

Financial Period Ended: 31 Dec 2022

Commander

Master control of team
and engagement

Admin & Pre-

Engagement
Activifiec

Accounts Mapper

Kick-start data import
and dive into client accounts

’ike

Substantive Procedurt

Verify assertions with =
sufficient appropriate evidence

Journal Adjustr-nen_t‘s_}

Align client accounts.wi
accounting stand

Risk Diagnosis

Diagnose factors that
need auditors' attention

CDP Essence

Reap the harvest from CDP for

actionable plan

4 Reporting

Audit
Completion
Conclude audit

ﬁndlngsto f ‘aud +
opinion -+ °

Risk Pool

1 Indicate risk diagnosis
2 Assess risk level
3 Design risk respon

Algorithm Brewing

Value-
Added

Amaze your client
with your findings

’é o B b

Good Day! Alan Goh E

Al

Annual Report Editor

Run tailored reports in a breeze

Visualise CDP

A

-




Product Roadmap F~mik&E
Services Development i3S

From customer service to Quality Management Advisory (QM
NEIREIREEEEE

o Service \ 0

Quali Package Designed to unbox learning
ualit leasure by AMC Group members
M Y k55 Fo Customer i 4 i
anagement Service Z[E
Advisory
ﬁ%*—éﬁﬂ;&qiﬂ Students (Theory to practical experience)

o Channel U &

Solutions + Best Practice Methodology (BPM)

Best Practice
EE'iﬁe'Tﬂf Channel C $i&
‘ Professional Accountants (Fulfil CPD)
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Reduce fee
to attract &
retain client

PN ZELA
0R5 |FOBR{E
=

Clients’ attraction
& retention

RSIFREER

Merger and

acquisition

FIEN

& retention

-

Pressure to
lower fees

PEARUZZRIE

allénges
1 Wand effo“»%s
EHITPHY \

-
‘ h3
Talent attraction Hkﬁt*u %7]
e 4

SIFEREBAZ

Maximise
staff

capacity
RTEENE
PN 4

Keeping up
regulations &
standards

BFEIERMiRE

Operational
costs

increase
EERAG
n

Leverage

technology
FIRRA

Differentiating
from competition

IEMZFNFRIERN

Poor audit
documentat

ion PE{KE
THYERR



Reduce fee
to attract &
retain client

EEED
I3 [FIEEE
=P

Clients’ attraction
& retention

RSIFREER

Merger and

acquisition

FESN

Talent attraction

& retention

WESIFIREA S

Maximise
staff
capacity

RTBEN&R
PN

Pressure to
lower fees

PE(RIZERYETD

Keeping up
regulations &
standards

BFEERMinE

Operational

costs
increase
IEE A
n

Leverage

technology
FIRHAN

Differentiating

from competition

IENEFHFRIERMN

Poor audit
documentat

ion E(E
ITHHY9ER

Professional bodies’
effort to
revamp the profession
VLA N
eI BRI 4 55 )

IAASB

L
OF ACCOUNTANTS

ISEA

Extracted from IFAC

[Global SMP Survey: 2018 Summary - Pg. 10]



Value PropOSition 1ﬂ‘EI;i§: |  Testimonials from :
Panacea, Key Benefits FE#yil N

AMC Group creates value for our customers NEAJNEZFRLENE

Increase in revenue

LNl

Audit Express

Reduce i |n process time

cycle iggb $ﬁﬁ@ﬁ%

Management
Information

Professional Client
Audit Management

ST XER FPEHEXIR

System
EEERRR
XiR

ff efficiency

Inc
TE:

Audit firm automation system

HiTINSESBILRSR
@ ?{g % 430/ Create new sources of growth
0 GhEFRIERENS]
Reduce Costs Enhance Quality Restore Work-life
BARKE and Services Balance

H= e 3 i Percentage based on our collection of results on the usage of Audit Express from 41
R REMRSS S545ERE g g p
= WEI{’E EE'EWZF@J professional firms who are also SME Business Digitalisation Grant recipients in 2020 & 2021.


https://myaxptp.sharepoint.com/sites/OURIPOJOURNEY-InvestorPitchDeck/_layouts/15/guestaccess.aspx?docid=09492680b273540969a34bf3777091b32&authkey=AfbXCe7HTprpFmjdHvvkqX0&e=0eXuaa

Underlying Magic for the Profession
AHEITEVERNEE

Haett
Intellectualised
© T
2 Q Technological
Compliance Upskill Advancements
T SF AN PRI A FoiHEEA

HORER
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coo

Co-CEO

CFO

lvan Er

cmo

R&D
Senior
Managers

Brand Senior
Manager
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Key market
segment

FEMS TG E

Fresh to Medium size

HIEIZ Y
< 50 staff @ T

ize EEe =

— 1

Our target BfFR

Professional Accountants

in Practice &1t MMLE

Providing consultancy services
for businesses

Our ambassador for future
products
HENAREE RS

B AEA IR FK = ER A

Impact of PAYU Model on revenue (USD million)?

Licensing Model l 32
3

9.2 times larger @ 300 million target market

PAYU Model change of revenue model - PAYU 300
L
0 100 200 300 400
Our competitors &= 5X F T
m aBot aBOT
® audit SME ENE=ISME 21

= ProSystem fx

® Audit Express&!ﬁ
Market Share Th1B{RER (%)



01

Marketing &
Implementation
SiHS55EhE
Highly focus on 2Qs
BEXE 2Qs

hia=tH
T3t

02

Spokesperson/
Ambassador

KEA/KEE

Word of mouth is worth a

thousand words (JEAB(ElETF5

03

: Community of

]

! shared interests
/! FzaIEEF

- Collaboration with
- Strategic Partners

SEESIEKENEE
1+1>2



More activities towards Globalisation
S5BZ2IKEELD

f“!‘!‘lm o P
Lt e B

2. Authority of the standard (Section 4B)

« Views are sought on the Authority (or scope) of ED-ISA for LCE (Part A of
the proposed standard). In particular, is the Authority as presented,
implementable? Would you use this standard?

* Do you agree with the proposed limitations relating to the use of ED-ISA
for LCE? If not, why and what changes (clarifications, additions or other
amendments) need to be made? Please distinguish your response
between specific prohibitions and/ or qualitative characteristics.

Plan for business expansion (Vietnam) Exploratory meeting with ACCA UK TAP with ACCA Malaysia
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Business Model mﬂk*;‘\‘.

y Ecosystem Paradigm (SECP) iEESHRFE 'C
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Collaborate with strategic partners

D E .
B Praftical Practical Quality Help customers raise the bar,
Technical Audit + Review + Manage creating more value
Contents .. Enforcem ment s e P
Training ore o SERER RS (E RN R PR,
tliEESNE
MICPA CP-& 2 6 Institutions of Higher Learning
MAL AY S A mﬂ“:;:‘;‘k‘:‘mu;:-‘:m —E%#,T‘j‘— 1
e M = pwe  Deloitte.
) Think Ahead m,EANETj,LQ*G
mic IS@A 5 Ey 729PA 2
Professional Level Education Level Firm Level Q

Enhanced Professionalism Simulation Programme Digital Transformation




Potential Market Size for Audit Software in Current market leader - MY

Asia ﬂEid‘Hﬁi‘I‘Eﬂ#E’:]iﬁEﬂiﬁfﬂﬁ - M Next target markets - SG & HK

USD9 billion (90{Z) ==

—( 01 NowI7E \—(02 Plan i1%I 03 Keylmpactsig%ﬂ[ﬁ]\

Eco System for

S 1 b accountancy profession
0, Strategic Partners 7-2-5 RMT, bll (9012) K EWAESRE
e IljtmgﬁVE“kﬁé Potential Annual Rég@rrent Revenue
BEFETISEE T
MY SG HK
8 >60% '.“arket o 3 : Commercial FinTech
;g%r;; g{%’% - _7 7 Ak SRR
B 70% 50% 50% I A
Professional accotintants — Become
IP Protections ;:sV\‘MC Group ambassadgr
HARA R (over population) SUSHIT = Bk AMCEBIRS SR AfE Audit Profession Platform

y EitELTa



IP Protections &liRF=HUFRIA

Gain competitive advantage $X185aF{/LEY | Drive new revenue opportunities IXaIFl&

PCT / WIPO o
2 Patent . Upcoming in 3 years
o China > 20 Patents
1 Trademark Trademarks

o Hong Kong

4 Trademark Filed / Granted
United States @ Regis{ered /
1 Patent Singapore
2 Patent «'///"
2 P 9 Trademark 7 /

9 Trademark
20 Copyright

T

Australia
1 Patent
1 Trademark K i \ K//
~— ~ g /
- ~ \ \
il

O e S ae BE HRRAGEE N



Brand Loyalty & Image
Recognition

mhE B IREHFSIAIE

o &O 26 Institutions of

Higher Learning

SE2 5]
4
Recognition by Ministry of Higher Education Qo D Price-advantage
— . ~roN < n .
e A abAR sihs
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ISIHRLER 2000 osmusrmrram

2021 Forbes list [edit]

This list is based on the Forbes Global 2000, which ranks the world's 2,000 largest publicly traded companies. The Forbes list takes into account a
multitude of factors, including the revenue, net profit, total assets and market value of each company; each factor is given a weighted rank in terms of
importance when considering the overall ranking. The table below also lists the headquarters location and industry sector of each company. The figures are
in billions of US dollars and are for the year 2020. All 9 companies from Malaysia are listed.

e Revenue Profit Assets Value
Rank # s Name 4+ Headquarters ¢ (billions ¢ (billions # | (billions ¢ (billions ¢ Industry $
2000 rank
uss) uss) Uss) uss)
1 364 | Maybank Kuala Lumpur 10.5 1.5 213.0 22.9 | Banking
2 679 | Tenaga Nasional Kuala Lumpur 10.5 09 451 13.9 | Utilities
3 694 | Public Bank Berhad Kuala Lumpur 45 12 1122 19.8 | Banking
4 1175 | CIMB Group Holdings Kuala Lumpur 6.1 0.3 1497 10.3 | Finance
5 1400 | RHB Bank Kuala Lumpur 26 0.5 67.4 5.2 | Banking
6 1404 | Hong Leong Financial Group | Kuala Lumpur 2.0 05 65.5 4.6 | Conglomerate
7 1448 | Top Glove Corporation Berhad | Kuala Lumpur 3.6 16 31 10.8 | Rubber
8 1958 | Petronas Chemicals Kuala Lumpur 3.4 04 10.3 15.4 | Oil and Gas

22912,
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Today is hard,
Tomorrow will be worse,

But the day after tomorrow
will be SUNSHINE.

SKIRME,
B SENE,
{(BEXRLZREENT.
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